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10,000,000 Shares

[AMERICAN TOWER LOGO]
Class A Common Stock

The Class A common stock is quoted on the New York Stock Exchange under the
symbol "AMT." Holders of Class A common stock are entitled to one vote per
share and holders of Class B common stock to ten votes per share generally.
The last reported sales price of the Class A common stock on January 17, 2001
was $39.25 per share.

See "Risk Factors" beginning on page S-11 to read about certain factors you
should consider before buying shares of the Class A common stock.

Neither the Securities and Exchange Commission nor any other regulatory
body has approved or disapproved of these securities or passed upon the
accuracy or adequacy of this prospectus. Any representation to the contrary is
a criminal offense.

Per Share Total

Initial price to public........c.iiiiiiiiiiiinnnn $36.50  $365, 000,000
Underwriting discount(d)...... ... $0.37 $ 3,700,000
Proceeds, before expenses, to American Tower.......... $36.13 $361, 300, 000

normal brokerage commissions in amounts agreed with such purchasers.

To the extent that the underwriter sells more than 10,000,000 shares of the
Class A common stock, the underwriter has the option to purchase up to an
additional 1,500,000 shares from American Tower at the initial price to public
less the underwriting discount.

The underwriter expects to deliver the shares against payment in New York,
New York on January 23, 2001.

Goldman, Sachs & Co.

Prospectus Supplement dated January 18, 2001.



[Inside cover graphic - Map of the United States and Mexico. The locations of

our communications sites are indicated by density dots throughout the map and

the locations of our Verestar antennae facilities are indicated by eight large
dots.]

[Caption]

[TRIANGLE] TOTAL NORTH [CIRCLE] TOTAL VERESTAR
AMERICAN SITES 13,500 ANTENNAE* 178
Owned 12,500

Managed/Sub-Leased 1,000

* Includes eight antennae
in Switzerland (not shown)

This map shows, as of December 31, 2000, the communications sites that we own
and operate and our Verestar antennae giving effect to all pending transactions.



NOTE TO READERS

Throughout this prospectus supplement, we present information about us that
reflects important adjustments to historical information. We have made these
adjustments because we believe that the adjusted information will enable you
to better evaluate our business and operations in light of the significant
acquisitions and financing transactions that we have effected since January 1,
1999. The adjustments that we have made are as follows:

We present financial information about our financial position and
results of operations on a pro forma basis to reflect the most
significant, but not all, of our acquisitions and financing transactions
during, or as of the beginning, or end of, the applicable periods and to
reflect this offering and the concurrent offering of senior notes by us.
We identify this information by referring to it as being pro forma or
reflecting the pro forma transactions. The basis on which we have
prepared this information is described under "Unaudited Pro Forma
Condensed Consolidated Financial Statements."

In describing our business, such as the number of towers that we own and
operate and the scope of our Verestar operations, we generally provide
information on a basis that gives effect to completed acquisitions and
pending acquisitions that are covered by legally binding contracts, even
though such pending acquisitions have not yet closed. This information
includes the pro forma transactions as well as other transactions that
are not part of the pro forma transactions.
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PROSPECTUS SUPPLEMENT SUMMARY

This summary highlights selected information about us, including significant
recent transactions. All information in this document gives effect to pending
transactions, unless the context otherwise clearly indicates. This summary is
not complete and may not contain all of the information that you should
consider before investing in our securities. You should read this entire
document carefully, including "Risk Factors" in this prospectus supplement and
"Risk Factors" in the accompanying prospectus, and the documents we have filed
with the SEC and incorporated by reference into the accompanying prospectus.

AMERICAN TOWER

We are a leading wireless communications and broadcast infrastructure
company operating in three business segments.

We operate the largest network of wireless communications towers in
North America and are the largest independent operator of broadcast
towers in North America, based on number of towers.

We provide comprehensive network development services and components for
wireless service providers and broadcasters.

Through our Verestar subsidiary, we are a leading provider of integrated
satellite and fiber network access services for telecommunications
companies, Internet service providers (ISPs), broadcasters and maritime
customers, both domestic and international, based on number of teleport
antennae and facilities.

Our pro forma operating revenues for the nine months ended September 30,
2000 were $533.7 million and our pro forma EBITDA was $153.7 million. We
estimate that our three business segments accounted for the following
percentages of pro forma operating revenues for the nine months ended September
30, 2000:

Rental and management--44.0%,
Network development services--38.0%, and
Satellite and fiber network access services--18.0%.

We believe that leasing revenues from our rental and management business
segment result in our highest profit margins. We also believe that leasing
revenues are likely to grow at a more rapid rate than other segments of our
business because of increasing utilization of our existing tower capacity, our
recent and pending acquisitions and our build-to-suit and other construction
activities. In contrast, the industry trend towards outsourcing infrastructure
needs may result in a decline in our network development services, such as site
acquisition and construction activities for other companies.

We have a diversified base of customers. For the nine months ended September
30, 2000, none of our customers accounted for more than 7% of our historical
operating revenues and our five largest customers accounted for approximately
29% of those revenues. Our customer base includes customers from various
sectors within the wireless communications industry, including personal
communication services (PCS), cellular and paging. We believe that our PCS
customers accounted for approximately 25% of our historical operating revenues
for the nine months ended September 30, 2000. We believe no other customer
sector accounted for more than 10% of those revenues. These industry sector
percentages may not be indicative of what we will experience in the future.

Rental and management. We operate the largest network of wireless
communications towers in North America and are the largest independent operator
of broadcast towers in North America, based on number of towers. We operate a
tower network of approximately 13,500 multi-user sites in the United States,
Mexico and Canada, including approximately 300 broadcast tower sites. Of those
sites, approximately 12,500 are owned or leased sites and approximately 1,000
are managed sites or leased/subleased sites. Our networks in the
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United States and Mexico are national in scope. Our U.S. network spans 49
states and the District of Columbia, with tower clusters in 43 of the 50
largest U.S. metropolitan areas. Our developing Mexican network includes sites
in highly populated areas, such as Mexico City, Monterrey, Guadalajara and
Acapulco. We plan for our Canadian operations to include sites in major
metropolitan areas, including Toronto, Montreal, Quebec City, Edmonton and
Hamilton.

Our primary business is the leasing of antenna space to a diverse range of
wireless communications and broadcast industries. Wireless industries we serve
include personal communications services, cellular, enhanced specialized mobile
radio, specialized mobile radio, paging, fixed microwave and fixed wireless.
Our wireless customers include ALLTEL, AT&T, AT&T Wireless Services, Cingular
Wireless (both BellSouth and SBC), Mobile Wireless, Nextel, PowerTel, Sprint
PCS, Teligent, Verizon (including the former operations of AirTouch, Bell
Atlantic Mobile, GTE Mobilnet and PrimeCo PCS), VoiceStream, Western Wireless
and wWinStar. Through our broadcast tower network we serve most major radio and
television broadcasters, including ABC, CBS, Clear Channel (including the
former operations of AMFM), Cox, Fox, Infinity, NBC, Paramount, Paxson,
Sinclair, Telemedia, Tribune, TV Azteca and Univision.

Network development services. We provide comprehensive network development
services and components for wireless service providers and broadcasters. We
offer full turnkey network development solutions to our customers, consisting
of radio frequency engineering, network design, site acquisition, zoning and
other regulatory approvals, construction management, tower construction and
antenna installation. We also offer a complete line of wireless infrastructure
components, including antennae, transmission lines, surge protection devices,
grounding kits and equipment housing, for wireless service providers,
broadcasters, developers and others in the wireless industry. We also fabricate
steel used for broadcast towers and other structures. We provide site
acquisition services to most major wireless service providers and have
constructed or are constructing towers on a build-to-suit basis for wireless
companies, such as ALLTEL, AT&T affiliates, AT&T Wireless Services, Cingular
Wireless (both BellSouth and SBC), Nextel, Triton PCS, Verizon (including
AirTouch and PrimeCo PCS) and VoiceStream, and broadcast companies, such as
Paxson and Sinclair.

Satellite and fiber network access services (Verestar). Through our Verestar
subsidiary, we are a leading provider of integrated satellite and fiber network
access services for telecommunications companies, ISPs, broadcasters and
maritime customers, both domestic and international. We own and operate more
than 175 antennae at teleport locations in Arizona, California, Massachusetts,
New Jersey, Texas, Washington state, Washington, D.C. and abroad. Our recent
acquisition of the satellite business assets of Swisscom provides us with
strategically located antennae in Switzerland and direct fiber 1links to New
York and London. These satellite network access points in the United States and
in Switzerland enable us to access the majority of commercial satellites around
the world. Our customers include ABC, British Telecom, Cable and Wireless, CBS,
CNN, Deutsche Telekom, Fox Entertainment, MCI Worldcom, TCI, Telefonica and
UUNET. We provide ISPs in over 100 countries with high-speed access to the U.S.
Internet backbone via a global satellite network. We are also a leading
provider of Internet, voice and data services to major cruise lines.

Growth Strategy

Our growth strategy seeks to capitalize on the rapid expansion taking place
in the wireless communications industry. We believe that as the wireless
communications industry grows and becomes more competitive, many carriers seek
to preserve capital and speed access to their markets by:

focusing on activities that contribute directly to subscriber growth,

outsourcing infrastructure requirements such as owning, constructing and
maintaining towers, and

co-locating transmission facilities, which is likely to accelerate
because of regulatory restrictions and the growing tendency of local
municipalities to slow the proliferation of towers in their communities.
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We believe we are well positioned to benefit from these trends in wireless
communications and to play an increasing role in addressing the needs of the
broadcast and Internet infrastructure industries because:

we operate the largest network of wireless communications towers in
North America and are the largest independent operator of broadcast
towers in North America, based on number of towers. We believe that
national and other large wireless service providers prefer to deal with
a company, such as ours, that can meet the majority of their tower needs
within a particular market or region,

we offer turnkey solutions to our customers, including a broad range of
network development services and related components and equipment,

we are both an experienced builder and acquirer of towers, which
provides us the flexibility to choose the most cost-effective means to
expand our network of towers,

we focus on build-to-suit projects, which generally reduce the financial
risk of building new towers because these projects have anchor tenants
and are often located in markets where we would like to expand our
existing operations or in new markets where we would like to establish a
presence,

through our Verestar subsidiary, we address the expanding market for
satellite and fiber network access services, and

we have a strong and experienced management team, led by our Chairman
and Chief Executive Officer, Steven B. Dodge.

We are seeking to enhance our position as a leader in each of our business
segments by:

expanding our leading national footprint of desirable communications
towers in most major markets in the United States and creating leading
networks in Mexico and Canada,

increasing the profitability of our tower operations by reducing our
average cost per tower through the construction of our own towers and by
attractive acquisitions,

serving profitably selected infrastructure needs of our customers,

expanding our tower network internationally to serve attractive foreign
markets, and

expanding Verestar as a leading provider of satellite and fiber network
access services for telecommunications companies, ISPs, broadcasters and
maritime customers, both domestic and international.

We believe that, in addition to the favorable growth and outsourcing trends
in the wireless communications industry, we will benefit from several favorable
traits of the business, including:

a recurring and growing revenue stream due in part to long-term leases,

a customer base that is diversified by industry and that consists
principally of large, financially responsible national companies,

favorable absolute and incremental tower cash flow margins due to low
variable operating costs,

low on-going maintenance capital requirements,

local government and environmental initiatives to reduce the
proliferation of towers, thereby requiring carriers to co-locate
antennae, and

the opportunity to consolidate in an industry that remains fragmented,
thereby creating the potential for enhanced levels of customer service
and operating efficiency.

We pursue our growth strategy by seeking to provide superior sales and
service, to increase the capacity utilization of our towers and to expand our
network of towers through build-to-suit projects and selective acquisitions.
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Internal growth through sales, service and increasing capacity
utilization. We believe that a substantial opportunity for profitable growth
exists by increasing the utilization of existing and future towers. Because the
costs of operating a site are largely fixed, increasing tower utilization
significantly improves site operating margins. This further leverages our
investment in land, related equipment and certain operating costs, including
taxes, utilities and telephone service. We intend to continue to use targeted
sales and marketing techniques to increase utilization of both existing and
newly constructed towers and to maximize investment returns on acquired towers
with underutilized capacity.

We also intend to continue actively marketing and selling our services,
capabilities and components as independent but related sources of revenues from
those earned through our rental and management business. We expect that a
substantial part of our growth will consist of selling services and components
to customers on our existing towers or towers that we construct on a build-to-
suit basis.

Growth by build-to-suit/construction. By constructing our own towers using
our own tower fabrication capabilities, we seek to reduce our average cost per
tower and thereby increase the profitability of our towers. We generally build
in and around markets in which we already have a presence, along major highways
and in targeted new markets, particularly markets that have not been
significantly built out by carriers or other communications site companies. By
working with one or more anchor tenants, we seek to develop an overall master
plan for a particular network by locating new sites in areas identified by our
customers as optimal for their network expansion requirements.

Growth by acquisitions. We have achieved a leading industry position through
acquisitions and construction. We intend to continue to pursue strategic
mergers and acquisitions with independent tower operators and consolidators and
with wireless service providers. Our acquisition strategy is designed to:

achieve enhanced operating efficiencies,

take advantage of the remaining divestiture opportunities presented by
wireless service providers, as well as those with independent operators
and other consolidators,

broaden and strengthen our penetration of major markets,

facilitate entry into new geographic markets in the United States and
abroad, and

complement our construction program.
Recent Transactions
Completed transactions

Since January 1, 2000, we have consummated more than 60 transactions
involving the acquisition of approximately 4,740 communications sites and
related businesses and several teleports and related businesses for an
aggregate purchase price of approximately $1.7 billion. This purchase price
includes $1.5 billion in cash, 4.5 million shares of our Class A common stock,
warrants to purchase 3.0 million shares of our Class A common stock and $59.2
million of assumed debt.

Pending transactions

As of December 31, 2000, we were a party to various pending transactions
involving the acquisition of approximately 2,510 communications sites and
related businesses with an aggregate purchase price of approximately $783.6
million. These transactions remain subject to regulatory approvals in certain
cases and other closing conditions, which we may not meet. The most significant
of these pending transactions is our agreement with ALLTEL Corporation.
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ALLTEL transaction. In December 2000, we entered into an agreement to
acquire the rights from ALLTEL to up to 2,193 communications towers through a
15-year sublease agreement. Under the agreement, we will sublease these towers
for consideration of up to $657.9 million in cash. ALLTEL also granted us the
option to acquire the rights to approximately 200 additional towers to be
selected by us on a site-by-site basis for cash consideration of up to $300,000
per tower. As the anchor tenant on the towers, ALLTEL will pay a site
maintenance fee of $1,200 per tower per month, escalating at a rate equal to
the lower of 5% per annum or the increase in the Consumer Price Index plus 4%
per annum.

Under our agreement with ALLTEL, we will have the option to purchase the
towers at the end of the 15-year sublease term. The purchase price per tower
will be $27,500 plus interest accrued at 3% per annum. At ALLTEL's option, this
price will be payable by us in cash or with 769 shares of our Class A common
stock in the case of approximately 1,900 of the towers. In the case of the
approximately 300 other towers and any of the 200 additional towers that we
sublease, the per tower option price at the end of the sublease term is subject
to adjustment based on the cash consideration paid by us for the sublease and
our Class A common stock price on the date we agree to the tower sublease
terms.

Additionally, we entered into an exclusive build-to-suit agreement with
ALLTEL, which is expected to result in the construction of approximately 500
sites. As part of this transaction, ALLTEL granted us the right of first
refusal to provide equipment installation services on towers included in the
15-year sublease transaction, build-to-suit sites and all ALLTEL co-locations
on our existing sites.

We expect the transaction to close incrementally beginning in the second
quarter of 2001. We expect to fund the transaction primarily with borrowings
under our existing credit facilities. At the time we entered into the ALLTEL
agreement, Toronto Dominion (Texas), Inc., one of our lenders under our
existing credit facilities, committed to provide us an additional term loan of
$500.0 million, thereby increasing the borrowing commitment under our credit
facilities to $2.5 billion. Subject to our satisfying certain closing
conditions, we expect to close on this additional $500.0 million term loan in
February 2001.

Financing transactions

Increase in credit facilities. As described above, one of the lenders under
our existing credit facilities has committed to provide us an additional term
loan of $500.0 million.

ATC Mexico loan agreement. In December 2000, our Mexican subsidiary,
American Tower Corporation de Mexico, S. de R. L. de C. V., or "ATC Mexico",
and two of its subsidiaries entered into an agreement with a group of banks
arranged by TD Securities (USA) Inc. to provide one or more term loans to ATC
Mexico up to an initial aggregate amount of $95.0 million. If additional
lenders are made parties to the agreement, the size of the facility may
increase to $140.0 million. All amounts borrowed under this loan are due on
September 30, 2003. No amounts of indebtedness are currently outstanding under
this loan agreement. In connection with this agreement, we committed to loan up
to $45.0 million to ATC Mexico on a subordinated basis after the basic
commitment has been fully drawn upon. The commitment from us will be reduced on
a dollar-for-dollar basis if additional lenders join the loan agreement and
increase the maximum commitment under that agreement as described above.

Concurrent note offering. Concurrently with this offering, we are offering
$350.0 million of senior notes in a transaction exempt from registration under
the Securites Act of 1933. The closing of each offering is not conditioned upon
the closing of the other offering. It is possible that the concurrent note
offering will not be consummated because of market conditions or for other
reasons.

Our principal executive offices are located at 116 Huntington Avenue,
Boston, Massachusetts 02116. Our telephone number is (617) 375-7500.
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Common stock offered........

Common stock outstanding
after the offering (1)......

Voting rights...............

Other rights................

Use of proceeds.............

Concurrent note offering....

New York Stock Exchange

THE OFFERING

10,000,000 shares of Class A common stock

180,033,356 shares of Class A common stock
8,095,025 shares of Class B common stock
2,267,813 shares of Class C common stock

190, 396,194 shares of common stock

The Class A common stock and the Class B common
stock generally vote as a single class. The Class
A common stock has one vote per share and the
Class B common stock has ten votes per share. The
Class A common stock, voting separately as a
class, is entitled to elect two independent
directors. Delaware law and our charter also
require class votes on some matters. The Class C
common stock is generally nonvoting. We use the
term "common stock" to mean those three classes
of stock. Steven B. Dodge, together with his
affiliates, will own approximately 26.9% of the
total voting power after the sale by us of the
10.0 million shares of Class A common stock
offered by this prospectus supplement.

Each class of common stock has the same rights to
dividends and upon liquidation. The Class B
common stock and the Class C common stock are
convertible into Class A common stock on a share-
for-share basis. The Class B common stock cannot
be sold or transferred, except to certain
categories of persons specified in our charter.
The Class B common stock automatically converts
into Class A common stock upon the occurrence of
certain events.

We estimate our net proceeds from the sale of the
10.0 million shares of Class A common stock
offered by this prospectus supplement will be
$360.8 million. We expect to use these proceeds
to finance the construction of towers, to fund
pending and future acquisitions, and for general
corporate purposes.

Concurrently with this offering, we are offering
$350.0 million aggregate principal amount of
senior notes due 2009 in a transaction exempt
from registration under the Securities Act. The
closing of each offering is not conditioned upon
the closing of the other offering.

(1) The number of shares of common stock outstanding was determined as of
December 31, 2000, giving pro forma effect to the sale of the 10.0 million
shares of Class A common stock offered by this prospectus supplement. This
number does not include shares we may issue in the future. Examples of
these future issuances include:

shares of Class A common stock issuable upon conversion of Class B
common stock or Class C common stock;
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approximately 21.7 million shares of common stock issuable upon exercise
of options outstanding on September 30, 2000;

3.0 million shares of Class A common stock issuable upon exercise of
warrants issued in the AirTouch transaction;

19,073,506 shares of Class A common stock issuable upon conversion of
convertible notes issued in October 1999;

8,737,864 shares of Class A common stock issuable upon conversion of
convertible notes issued in February 2000; and

1.5 million shares of Class A common stock if the underwriter fully
exercises its over-allotment option in this offering.
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SELECTED FINANCIAL DATA

We have derived the following selected financial data from our historical
consolidated financial statements and our unaudited pro forma condensed
consolidated financial statements. You should read the selected financial data
in conjunction with the "Unaudited Pro Forma Condensed Consolidated Financial
Statements" included elsewhere in this prospectus supplement, our historical
consolidated financial statements and the documents that we have filed with the
SEC and incorporated by reference into the accompanying prospectus. Prior to
our separation from our former parent on June 4, 1998, we operated as a
subsidiary of American Radio Systems and not as an independent company.
Therefore, our results of operations for that period may be different from what
they would have been had we operated as a separate, independent company.

Year-to-year comparisons are significantly affected by our acquisitions and
construction of towers, both of which have been numerous during the periods
presented. Our principal acquisitions are described in more detail in the notes
to our historical consolidated financial statements which are incorporated by
reference into the accompanying prospectus.

The following pro forma balance sheet data give effect, as of September 30,
2000, on a pro forma basis to the following transactions that had not been
completed at that date: the ALLTEL transaction, the remaining portions of the
AirTouch and AT&T transactions, the concurrent offering of our senior notes and
our sale of the 10.0 million shares of Class A common stock offered pursuant to
this prospectus supplement. The following pro forma statement of operations
data and other operating data give effect to the pro forma transactions, the
concurrent offering of our senior notes and this offering, as if each had
occurred on January 1, 1999. We use the term pro forma transactions to mean
certain of our major acquisitions and financings as follows:

the OmniAmerica, TeleCom and UNIsite acquisitions, and the ALLTEL,
AirTouch, AT&T and ICG transactions,

our Class A common stock offerings in June 2000 and February 1999, and

our convertible notes private placements in February 2000 and October
1999.

The pro forma transactions do not include all of our completed or pending
acquisitions or pending construction. See "Unaudited Pro Forma Condensed
Consolidated Financial Statements".

The pro forma financial information may not reflect our financial condition
or our results of operations had the pro forma transactions actually occurred
on the dates specified. They may also not reflect our financial condition or
our results of operations as if we were operating as a separate, independent
company during the periods presented. Finally, this information may not reflect
our future financial condition or results of operations.

We account for all of the included mergers and acquisitions as purchases.
This means that for accounting and financial reporting purposes, we include the
results of operations and assets and liabilities of the acquired companies with
ours only after closing the transaction. Any comparison of the pro forma
financial data with the historical financial data is inappropriate because of
the adjustments we have made to prepare the pro forma financial data. See
"Unaudited Pro Forma Condensed Consolidated Financial Statements".

We do not consider divisional cash flow, EBITDA and after-tax cash flow as a
substitute for other measures of operating results or cash flow from operating
activities or as a measure of our profitability or liquidity. Divisional cash
flow, EBITDA and after-tax cash flow are not calculated in accordance with
GAAP. However, we have included them because they are used in the
communications site industry as a measure of a company's operating performance.
More specifically, we believe these measures can assist in comparing company
performances on a consistent basis without regard to depreciation and
amortization. Our concern is that depreciation and amortization can vary
significantly among companies depending on accounting methods, particularly
where acquisitions or non-operating factors including historical cost bases are
involved. We believe divisional cash flow is useful because it enables you to
compare our divisional performance before the effect of tower separation,
development and corporate general and administrative expenses that do not
relate directly to operating performance.
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Statements of
Operations Data:
Operating revenues.....

Operating expenses:
Operating

expenses(2) ...
Depreciation and
amortization.........
Tower separation
expense(3).....o.uunnn

Development expense(4)..

Corporate general and
administrative
EXPEeNSe. ... vvrirnns

Total operating
EXPENSES . . v v v

(Loss) income from
operations............
Interest expense.......
Interest income and
other,
Interest income TV
Azteca, net (related
party)(5)..: ..........
Note conversion
expense(6) ...
Minority interest in
net earnings of
subsidiaries(7).......

Loss before income
taxes and
extraordinary losses..

Benefit (provision) for
income taxes..........

Loss before
extraordinary losses..

Basic and diluted loss
per common share
before extraordinary
losses(8) ...,

Basic and diluted
weighted average
common shares
outstanding(8)........

Other Operating Data:
Divisional cash
flow(9). . ovvvinn,
EBITDA(10). . .vvvvunnnn.
EBITDA margin(10)......
After-tax cash
flow(dl)....ovvvnnennn
Cash provided by (used
for) operating
activities............
Cash used for investing
activities............
Cash provided by
financing activities..
Tower Data:
Towers operated at end
of period(12).........
Towers constructed
during period(13).....

AMERICAN TOWER CORPORATION
SELECTED FINANCIAL DATA(1)

July 17, 1995
(inception) through Year Ended December 31,
December 31,

Nine Months Ended
September 30, 2000

Year Ended
December 31, 1999

1995(1) 1996 1997 1998 Historical Pro Forma Historical Pro Forma
(in thousands, except per share data)
$ 163 $ 2,897 $ 17,508 $ 103,544 $ 258,081 $ 410,454 $ 491,522 $ 533,735
60 1,362 8,713 61,751 155, 857 255,936 344,503 368,676
57 990 6,326 52,064 132,539 282,030 198, 264 247,903
12,772
1,607 1,607 10, 495 10, 495
230 830 1,536 5,099 9,136 11,936 9,957 9,957
347 3,182 16,575 131,686 299,139 551,509 563,219 637,031
(184) (285) 933 (28,142) (41,058)  (141,055) (71,697) (103,296)
(3,040)  (23,229) (27,492)  (163,048)  (112,339) (191,137)
36 251 9,217 19,551 19,551 12,997 12,997
9,070 9,070
(16,968)  (16,968)
(185) (193) (287) (142) (142) 82 82
(184) (434) (2,049) (42,441) (49,141) (284,694) (178,855) (289,252)
74 (45) 473 4,491 (214) 90,993 43,036 83,883
$ (110) $ (479) $ (1,576) $ (37,950) $ (49,355) $ (193,701) $ (135,819) $(205,369)
$(0.00) $ (0.01) $ (0.03) $ (0.48) $ (0